
ON COURSE GOLF ACE ONLINE SELLING 
WITH A PROPRIETARY MARKETPLACE  
SUMMARY: 

• Streamlining the upload of Product data (avoiding manual 
input)

• Integrating their Member Point of Sales (POS) systems, like 
XPOS, into the marketplace

• Syncing product, stock, and sales data for easy inventory 
accuracy

CHALLENGE: 

EXPAND ON DIGITAL CHANNELS BY BUILDING A 
PROPRIETARY MARKETPLACE VIA MARKETPLACER. 
HOWEVER, THEY FACED SOME CHALLENGES:

• How did it with Intelligent Reach:  

• Used IR’s pre-built integration to Marketplacer and 
integrated with the On Course Golf member’s POS system

• Seamlessly centralised product, stock, and sales data for 
accuracy across their member’s webshops  

• Automated syncing and populating products into their 
marketplace and their member’s webshops

OUTCOME:
THE FIRST GOLF MARKETPLACE IN 
AUSTRALIA WAS FORMED

UNLEASH YOUR POTENTIAL!
THIS COULD BE YOU ...

“We had a unique and 
challenging integration 
between our databases, Web 
shops and POS systems used 
by our members. Intelligent 
Reach helped us build a 
seamless marketplace, so our 
members don’t have to do 
the work!” 

Geoff Miles, CEO at On Course Golf

SECTOR: Sports (Golf) 
MARKET: Australia (Members: Golf Courses)
PRODUCT CATEGORIES: Golf Apparel & Footwear, Equipment & Accessories, Technology 
GOALS: Use marketplace technology to build webshops for their members to sell conveniently to their customers 
MODULES: Product Data Management, Marketplace Management 
SKUS: 1,800 

On Course Golf is Australia’s largest pro-golf shop network. Their 200 members are PGA Professionals and 
Golf Clubs that provide teaching services and retail golf equipment to golfers. On Course Golf centrally 
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at their club.




